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Disease State

Oncology Today Handbook 
The Oncology Today Handbook is a user-friendly and 
comprehensive update of a Total Learning Concepts bestseller. 
This training guide is designed to prepare biopharmaceutical 
sales representatives to participate in the oncology treatment 
decision-making dialogue — leveraging their fundamental 
understanding of cell biology, cancer pathogenesis and 
pathophysiology, and treatment so they can engage physicians 
in meaningful interactions.

REAL Pharmacy CD
REAL Pharmacy, designed for both the new and experienced 
sales representative, provides an overview of how wholesal-
ers, buying groups, and specialty distributors impact sales 
of pharmaceutical products. Learners discover how payers, 
reimbursements, adjudication of prescriptions, and even the 
type of pharmacy can affect a product’s market share. Finally, 
learners discover how to harness and apply this knowledge to 
craft short- and long-term sales strategies.

REAL Pharmacy has three distinct levels of instruction:

 ■   Level One: The Distribution Process

 ■   Level Two:  The Retail Pharmacy and Other Points 
of Purchase

 ■   Level Three: Pharmacy Selling


